The earl y origin of Negotiable Instruments is a subject of speculation among text -writers. In primitive societies, the system of bills of exchange could not, of course, have existed; for firstly, money which it represents did not come into circulation till long after, and secondl y, the art of writing was a thing unknown to them. When the s ystem of bartering, by which crude and uncivilised societies carried on their commerce, was found inconvenient, a com mon medium of exchange and a representative of propert y of an easil y convertible character was found necessary, and thus money came into use. It might have had its humble origin in cowrie shells, brass or copper rings; but when once the utility of money su rfaced, it never was lost sight of.
He may execute a document in favor of that person promising to pay that amount to him afte r some time. Such a document is called a promissory note. That means a promissory note need not be in token of borrowing. It is something more than that. Promissory note is a combination of two words -Promise‖ and -note‖. ‗Promise' implies an understanding or agreement to pay where as ‗Note' implies written document. If these two words are clubbed together, it is easy to understand the real me aning and concept of the word ‗p romissory note' and in that process, it can be said that promissory note is a docume nt executed by one person promising to pay the amount mentioned there in after some time to the person mentioned there in.
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But every document agreeing or promising to pay an ascertained amount is not a promissory note. That apart from promise to pay there must be certain distinct features to make a document a promissor y note. If these special features are absent in a document, it cannot be considered as promissory note. It may be an agreement or receipt or bond or something else. Mos t of the promissory not es being used in trade and commerce come under the purview of N egotiable Instruments Act. But, there are certain other promissory notes which do not come under the ambit of this Act. 9 There is no rule that promissory note should be written onl y on paper. Technicall y speaking, promissory note can be executed even on a cloth or on paper or any material or substance that can be used as substitute for paper. The main object behind this principle is that promissory note should be in a visible form. Now -a-days, printed promissory notes are available in the market with necessary blank spaces which can be filled up as per specific requirements . Most of the chit fund companies, banks and other financial institution and money lenders are using printed promissory note s with necessary blanks pertaining to names of parties, date, amount, rate of interest etc.
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The basic feature of a promissory note is that it should be in writing and also signed or thumb impression by the maker. The amount mentioned in the promissory no te should be paid in the form of money onl y, it should be kept in mind that even if promissory note was executed in connection with the sale or purchase of any article or propert y, the repayment should not be i n the form of goods or propert y but by way of money lone. The amount payable by the executant of the promissory note should be specificall y and clearl y mentioned in the promissory note. It will be mentioned in the promissory note that the amount mentioned there in will be paid along with certain rate of interest. Another important feature for a promissory note is that there cannot be any condition or conditions regarding the payment of amount mentioned in the promissory note, in most of promissory notes, these words will be absent. It has to be underst ood that ‗Unconditional undertaking to pay' means payable on demand.
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However in some cases a time duration may be fixed for payment of the amount mentioned in the promissory note. If a promissory note is executed under a condition of some future incident which is uncertain to happen, it will be considered as conditional pa yment and such an instrument will not be considered as a promissory note.
However, it has to be borne in mind that a promissory note with a condition regarding the future incident that is uncertain to happen is has been opposed on the ground that it would curtail the credit of small traders who are accustomed to bill's drawn at certain fixed periods of currency. When the last day of grace is a non -business day some complicated rules come in to play. Speaking generall y, when the last day of grace falls on Sunday or a common law holiday the bill is payable on the preceding day, but when it falls on a bank holiday the bill is payable on the succeeding day. Complications arise when
Sunday is preceded by a bank holiday and to add to the confusion, Christmas day is a bank holiday is Scotland, but a comm on law holiday in England. When the code was in committee an attempt was made to remove these anomalies, but it was successfull y resisted by the bankers on alleged grounds of practical convenience.
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By the acceptance of a bill the drawee becomes the princi ple debtor on the instrument and the part y primaril y liable to pay it. The acceptor of a bill -by accepting it engages that he will pay it according to the tenor of his acceptance and is precluded from denying the 15 Ibid. 16 Ibid.
drawer 's right to draw or the genuineness of his signature. The acceptance may be either general or qualified. As a qualified acceptance is so for a disregard of the drawer 's order, the holder is not obliged to take it, and if he chooses to take it he must give notice to antecedent parties, acting at his own risk if they dissent. The drawer and endorsers of a bill are in the nature of sureties. They engage that the bill shall be dul y accepted and paid according to its tenor, and that if it dishonoured by non -acceptance or non -payment, as the case m ay be, they will compensate the holder provided that the requisite proceedings on dishonour are dul y taken. Any endorser who is compelled to pay the bill has the like remedy as the holder against any antecedent part y. Ordinaril y the acceptor gives his acceptance to accommodate the drawer. But occasionall y both drawer and acceptor sign to accommodate the payee, or even a person who is not a part y to the bill at all. The criterion of an accommodation bill is the fact that th e principal debtor according to the instrument has lent his name and is in substance a suret y for some one else. The holder for value of an accommodation bill may enforce it exactly as if it was an ordinary bill, for that is the presumable intention of the parties. But if the bill is dishonoured the law takes cognizance of true relations of the parties, and many of the rules relating to principal and suret y come into play.
Suppose a bill is accepted for the accommodation of the drawer. It is the drawer 's dut y to provide the acceptor with funds to meet the bill at The holder of a bill has some special rights and duties . The holder is the mercantile owner of the bill, however in order to establish his ownership h e must show a mercantile title. The bill mu st be negotiated to him, that means it must be transferred to him according to the forms prescribed by mercantile law. If the bill is payable to order, he must not onl y get possession of the bill, but he must also get a valid endorsement of the previous holder. If the bill is payable to bearer it is transferable by mere delivery. But to get the full advantages of mercantile ownership the holder must be a -holder in due course‖ that is to say, he must make out three business conditions. First ly, he must have given value or he should press forth his claim through some holder who has given value. Secondl y, when he takes the bill, it must be regular on the face of it. The bill must not be overdue or known to be dishonoured. An overdue bill, or a bill which has been dishonoured, is still negotiable, but in a restricted sense. Thirdly, he must take the bill bonafidel y without notice of any defect in the title of the transferor, as, for instance, that the bill or acceptance had been obtained by fraud, coercion or for an illegal consideration. If he satisfies these three conditions he obtains an indefeasible title and can enforce the bill against all parties there to.
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A person who claims through a forged signature has no ti tle himself, and cannot give a title to any one else. Two exceptions to this general rule require to be noted. First, a banker who in the ordinary course of business pays a demand draft held under a forged endorsement is protected. Secondl y, if a bill be i ssued with material blanks in it, any person in possession of it has prima facie authorit y to 18 Ibid. 19 Supra Note 6, at 14.
fill them up, and if the instrument when complete gets into the hands of a holder in due course the presumption becomes absolute. As between the immediate parties the transaction may amount to forgery, but the holder in due course is protected. The holder of a bill has special duties which he must fulfill in order to preserve his rights against the drawers and endorsers. They are not absolute duties, they are dutie s to use reasonable diligence. When a bill is payable after sight, presentment for acceptance is necessary in order to fix the maturit y of the bill. Accordingl y the bill must be presented for acceptance within a reasonable time .When a bill is a payable on demand it must be presented for payment within a reasonable time. When it is payable at a future time it must the presented on the day that it is due. If the bill is dishonoured the holder must notify promptl y the fact of dishonour to any drawer and endorser he wishes to charge. If, for example, the holder onl y gives notice of dishonour to the last endorser, he could not sue the drawer unless the last endorser or some other part y liable has dul y sent notice to the drawer when a foreign bill is dishonoured the holder must cause it to be protested by a notary public. The bill must be noted for protest on the day of its dishonour. If this be dul y done, the protest, i.e. the formal not arial certificate attesting the dishonour, can be drawn up at anytime as of the date of the noting. A dishonoured inland bill may be noted, and the holder can recover the expenses of noting but no legal consequences in practice, however, noting is usuall y accepted as showing that a bill has been dul y attach thereto, presented and has been dishonoured . Sometimes the drawer or endorser has reason to expect that the bill may be dishonoured sometimes the drawer or endorser has reason to expect that the bill may be dishonour by the drawee. In that case he may insert the name of a -refer ee in case of need -but whether he does so or not, when a bill has been dul y noted for protest, any parson may, with the consent of the holder, intervene for the honour of any part y liable on the bill. If the bill has been dishonoured by non acceptance it may be accepted for honour supra protest. If it has been dishonoured by non -payment it may be paid supra protest. When a bill is thus paid and the proper formalities are complied with, the person who pays becomes invested with the rights and duties of the holder so far as regards the part y for whose honour he has paid the bill, and all parties antecedent to him.
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A bill of exchange is the most cosmopolitan of all contracts. It may be drawn in one country, payable in another, and endorsed on its journey to its destination in two or three more. The laws of all these countries may differ. A man must be expected to know and follow the law of the place where he conducts his business, but no man can be expected to know the laws of every country through which a bi ll may travel. For safet y of transmission from country to country bills are often made out in sets. The set usuall y consists of three counter parts, each part being numbered and containing a reference to the other parts.
The whole set then constitutes one bill, and the drawee must be careful onl y to accept one part, otherwise if different accepted parts get into the hands of different holders, he may be liable to pay the bill twice.
Foreign bills circulating through different countries have given rise to many intricate questions of law. But the subject is perhaps one of diminishing importance, as in many t rades the system of -cable transfers‖ is superseding the use of bills of exchange.
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In fundamental principles there is general agreement between the laws of all commercial nations regarding negotiable instruments. The law respecting negotiable instruments may be trul y declared, in the language of Cicero, to be in a great measure not the law of a single country onl y, but of the whole commercial world. 
Historical Development in

Origin of Banking
One view is that the London goldsmiths were the first bankers in England. They received money from their customers on condition to pay its equivalent when called upon to do so. When a customer wished to make payment to a third part y, it was customary to write an order addressed to his banker to pay the sum required and these notes or under the Sassanid Empire issued letters of credit known as sakks.
Muslims are known to have used the cheque or sakks system since the times of harunal Rashid (9 th century). In the 9 th century, a Muslim business man could cash an earl y form of the cheque in china drawn on sources in Baghdad, a tradition that was significantl y strengthened in the 13 th and 14 th centuries, during the Mongol Empire. Indeed, fragments found in the Cairo Geniza indicate that in the 12 th century cheques remarkabl y similar to our own were in use, onl y small er to save costs on the paper they contain a sum to be paid and then the order ‗may so and so pay the bearer such and such an amount'. The date and name of the issuer are also apparent. It was the ever-growing inflation that accentuated the need of compact money and inspired the practice of issuing cheques. However the credibilit y of a cheque in its earlier days depended largel y upon the credibilit y of the issuer, which was a major impediment in its becoming a dependable mode of payment. Being prone to frauds it attracted the attention of legislature, which realizing the compelling urgent need of an alternative mode of financial transactions sought to make cheques more credible with rules and laws backing it.
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It is common knowledge that the London goldsmiths were the first bankers in England and the system of payment of cash through cheques dates back to the 17th century in which commercial bankin g was initiated. Written orders were addressed to the bankers by the customers who were known as -Drawn Notes‖. It use to be onl y an ordinary slip of paper containing written order addressed to the banker by his customer to pay on demand the sum specified therein. Generall y, it was made payable to the payee onl y and sometimes to the payee or order or bearer. 
